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$
Every year, America spends $12B 

on residential energy

PROBLEM

*energy.gov



What if this energy was free

and could even make money for you?

OPPORTUNITY



Say hi to SolarGaps,

world’s first Smart Solar Blinds.

Reduces energy costs up to

by blocking heat energy 
and producing electricity

*energy.gov and in-house testing

70%

SOLUTION



Why use SolarGaps?

Automatic sun-tracking and 
active shading

KEY FEATURES

Control blinds with your voice, or 
our app

Sell extra energy back to the 
city’s power grid

Easy DIY installation and standard 
window sizing

Create a custom schedule for your 
blinds



OUR TECH

#1
Most efficient solar 

cell on the consumer 
market*

3
IP patents received and 
pending, international 

and domestic

*energysage.com



We are first in category

Smart Blinds

COMPETITION

Rooftop Solar Traditional BlindsSolarGaps

$2-5k $1-5k$5-10k$2-5k

X

MediumHigh

Cost

Automation

Energy 
Efficiency

X

X

X



Smart home is booming

MARKET

*Statista.com

Connected homes are a 
$5B market, projected at 

$32B by 2021 

50% growth from 2015

$32B
Of connected home purchases 
are driven by Energy Efficiency 

& Automation

42% growth from 2015

47%

*Statista.com



The solar market is growing

MARKET

*Seia.org

US homes are powered by solar 
energy

9M+
Growth annually in the US 

alone

8%

*Seia.org



Our traction is growing

CUSTOMERS

60% male 
40% female

CA, FL, TX
most active 

“I ordered SolarGaps because 

it is an awesome idea. I want 

green energy to power my 

home… and I can use it with 

Google Home. Way cooler 

than my current blinds.”

B2C presales since May
500+ customers

$170K

-Gerrit, CA

B2B pipeline since August
8 customers

$5.5M



Our main customers are in:

• B2B segment (business centers, shopping malls, airports, other commercial 
real estate) through dealers and / or SolarGaps in-house team depending on 
the project size

• B2C segment (private houses, apartments, small businesses, big-box 
stores) through SolarGaps in-house team / outsourced sales 

representatives for big-box store contracts; and independent international 

dealers who will be responsible for: 

CUSTOMERS

• installation, 

• local marketing, 

• promotion, 

• certification, 

• warranty and post-warranty service



The press loves us

PRESS

“Opening the blinds has never been so 
helpful... If you’re into convenience and 
saving money.”

-CNET

"Your windows become 
powerful with SolarGaps.”

-Techcrunch

“SolarGaps is ideal for homes and 
apartments that do not allow 
roof-mounted solar panels.”

-Architecture & Design

13M views on 
viral FB videos 



FUNDRAISING

Our Investors to date: $170k …

Konstantine 
Magaletskyii

… and we have been recently awarded as a Horizon 2020 SME 
Instrument winner, Phase 1 



OUR ROADMAP: KEY MILESTONES

Marketing

R&D

Production

Sales

Investment

Testing

Dealership support

EVT

CES

DVT PVT MP 

Samples ~ 400 m2 200-750 m2 /month 1,000-1,500 m2 /month

SEED: $500K ROUND A: $2M

Closed Group Certification: CE (EU), UL (U.S.)

Fulfilling Kickstarter & Indiegogo

2017 2018

J F M A M J J A S O N DD

B2C orders from dealership

Pilot B2B project B2B orders

B2B marketing activities

Dealers / customer feedback evaluation

Market analysis

Pilot license production



Our investment needs

INVESTMENT

Closing 02/2018

Notes, SAFE instrument$500K
Marketing

Sales Team

Production scale up

Dealership 
development

Equity Round A is planned for late 2018 to raise                 

for global expansion$2M



INVESTMENTS NEEDS – 6-MONTHS HORIZON*

$500K budget is required to:

• Complete and ship Kickstarter & 
Indiegogo orders

• Obtain EU and start U.S. certification

• Receive and address feedback from 
400+ customers from various markets

• Make product adjustments

• Get 100% ready for mass production

• Generate pipeline of orders from 
dealers

• Get prepared to execute B2B orders

Currency: US$ DEC-17 JAN-18 FEB-18 MAR-18 APR-18 MAY-18 TOTAL
Projected Cash Outflows $      64 418 $   121 966 $  62 216 $   64 591 $    61 091 $  136 091 $   510 372 
SALARY $       17 700 $      14 000 $      16 800 $     16 800 $     16 800 $     16 800 $             98 900 

Salary - Kyiv team (7 empl.) $        3 700 $        7 000 $        7 000 $      7 000 $      7 000 $      7 000 $             38 700 
Salary - US team (Jolee+Mariana) $       14 000 $        7 000 $        7 000 $      7 000 $      7 000 $      7 000 $             49 000 
Vacancies (ME/EE; QA; SMM; CS 

specialists) $             - $             - $        2 800 $      2 800 $      2 800 $      2 800 $             11 200 
RENT $        3 455 $        2 760 $        3 250 $      1 000 $      1 000 $      1 000 $             12 465 

Office rent - Kyiv $        1 205 $           510 $        1 000 $      1 000 $      1 000 $      1 000 $               5 715 
Office rent - Redwood $        2 250 $        2 250 $        2 250 $           - $           - $           - $               6 750 

ADMIN SUPPORT $        2 001 $        2 291 $        1 291 $      1 291 $      1 291 $      1 291 $               9 455 
US accountants + lawyers $        1 520 $        2 000 $        1 000 $      1 000 $      1 000 $      1 000 $               7 520 

Zoho CRM / Zoho Books / Quickbooks $           481 $           291 $           291 $         291 $         291 $         291 $               1 935 
R&D $        7 350 $        6 000 $        3 000 $      3 000 $      3 000 $      3 000 $             25 350 

Sample purchases $        2 000 $        2 000 $        1 000 $      1 000 $      1 000 $      1 000 $               8 000 
Firmware development $        2 350 $        2 000 $        1 000 $      1 000 $      1 000 $      1 000 $               8 350 
Software development $        3 000 $        2 000 $        1 000 $      1 000 $      1 000 $      1 000 $               9 000 

KICKSTARTER / INDIEGOGO 
FULLFILMENT $       26 912 $      74 875 $      19 375 $      4 000 $           - $           - $            125 162 

Shutters $       19 437 $        9 375 $        9 375 $           - $           - $           - $             38 187 
EMDs $        5 975 $        5 000 $             - $           - $           - $           - $             10 975 

Solar panels $             - $      44 000 $             - $           - $           - $           - $             44 000 
Inverters $             - $      12 000 $             - $           - $           - $           - $             12 000 

Assembly cost $           500 $        2 500 $        2 000 $           - $           - $           - $               5 000 
Shipping cost $        1 000 $        2 000 $        8 000 $      4 000 $           - $           - $             15 000 

EARLY ORDERS FROM DEALERS / WCAP $             - $             - $             - $     12 000 $     12 500 $     87 500 $            112 000 
Shutters $             - $             - $             - $           - $           - $     40 000 $             40 000 

EMDs $             - $             - $             - $           - $     10 000 $      5 000 $             15 000 
Solar panels $             - $             - $             - $     12 000 $           - $     28 000 $             40 000 

Inverters $             - $             - $             - $           - $      2 500 $      2 500 $               5 000 
Assembly cost $             - $             - $             - $           - $           - $      2 000 $               2 000 
Shipping cost $             - $             - $             - $           - $           - $     10 000 $             10 000 

EVENTS / BUSINESS DEVELOPMENT $        4 000 $        5 000 $        5 000 $      5 000 $      5 000 $      5 000 $             29 000 
CES 2018 $        4 000 $        3 000 $             - $           - $           - $           - $               7 000 

Other events / business development $             - $        2 000 $        5 000 $      5 000 $      5 000 $      5 000 $             22 000 
MARKETING $        1 000 $        1 500 $        1 500 $      1 500 $      1 500 $      1 500 $               8 500 

Designers / marketing materials $        1 000 $        1 000 $        1 000 $      1 000 $      1 000 $      1 000 $               6 000 
Website development $             - $           500 $           500 $         500 $         500 $         500 $               2 500 

CERTIFICATION $             - $      13 540 $      10 000 $     15 000 $     15 000 $     15 000 $             68 540 
CE (EU market) $             - $        3 540 $             - $           - $           - $           - $               3 540 

UL / FCC (U.S. market) $             - $      10 000 $      10 000 $     10 000 $     10 000 $     10 000 $             50 000 
Other regions $             - $             - $             - $      5 000 $      5 000 $      5 000 $             15 000 

BUFFER $        2 000 $        2 000 $        2 000 $      5 000 $      5 000 $      5 000 $             21 000 



TEAM STRUCTURE

Yevgen Erik

CEO 

Rostyslav Grygorenko

CFO

Jolee Nebert

CTO

Mariana Mykhailyshyna

CMO

+ Hire: Secretary

Business 
Development 

Team

+ Hire: Biz Dev 
specialist

Tech Team / R&D

+ Hire: ME / EE Hybrid

+ Hire: Front-End Developer

+ Contract Retainer: Droid Tech

Production Team

+ Hire: Head of production 
/ QA manager

Yevhen Rutytskyi

Customer Support 
(CS) Team

B2C B2B

+ Hire: B2C 
CS Lead

+ Hire: B2C 
CS Staff

Kateryna 
Shatyk

+ Hire: B2B 
CS Lead

Finance Team

Olena Kondratenko

Aliona Shelvashenko

Marketing Team

+ Hire / Outsource: 
SMM specialist



Jolee
Nebert
CTO

7 years of experience 
bringing hardware products 
to market. Award winning 
industrial designer published 
in NYT and WSJ. 

TEAM: KEY MANAGEMENT

Mariana 
Mykhailyshyna
CMO

Over 10 years of marketing 
experience for international 
organizations and b2b 
construction companies.

Rostyslav 
Grygorenko
CFO

Over 20 years of financial 
experience with 
international companies; 
FCCA certified accountant.

Denis Krutko

Technical advisor

10 years of experience in 
tech companies, 
masters in Electrical 
Engineering.

Yevgin 
Erik 
CEO & Founder

10 years of experience as CEO 
for major real estate companies, 
serial entrepreneur, focused on 
green technologies.
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